
We Award the AHA Endorsement

We identify challenges.

We endorse solutions.

We collaborate with innovative companies. 

Your Partner to transform health care.



We Award the AHA Endorsement

AHA Solutions takes pride in the relationships we have built with Partners 
whose products and services have earned the AHA Endorsement. Each Partner 
has undergone the rigorous AHA Signature Due Diligence Process™. By addressing 
the operational challenges that face our nation’s hospitals, our Partners  
demonstrate a deep commitment to health care and to creating healthier  
communities. By convening AHA member hospitals that face similar challenges 
with recognized knowledge leaders, AHA Solutions provides a unique,  
value-added service.

Benefits of the AHA Endorsement
We are your key strategic Partner in health care. We are an  
extension of your marketing team, working collaboratively to 
provide the highest level of credibility, visibility and access to the 
most targeted buyers. As an AHA Partner, you are aligned with 
an organization that has a 100+ year commitment to helping 
hospitals and care systems in their pursuit of excellence.

We help position you as a thought leader on key challenges  
facing hospitals and offer your endorsed product or service as 
the solution to help hospitals improve operations and enhance 
patient care. You benefit from repeated opportunities to promote 
your endorsed product or service to AHA members. Products and 
services bearing the exclusive Endorsement Seal gain instant 
credibility within the health care community.

100+ 
years of 

commitment to 
helping hospitals and 

care systems



Our Methodology
A partnership with AHA Solutions and the 
AHA Endorsement provide your solution with 
credibility, visibility and access. Our unique 
strategy influences the decision-making process, 
providing you with tangible results. This 
integrated approach helps align our Partners 
with the needs of the health care field, 
providing AHA constituents with the education, 
resources and access points needed to make 
informed and strategic buying decisions.

 CREDIBILITY 
The AHA Endorsement Seal provides your 
organization with instant credibility in the health care 
field. When hospitals select a product or service 
that has earned the AHA Endorsement, they can 
be confident it has met the AHA’s highest 
standards.

Through the AHA Endorsement, your solution is 
aligned to a brand with a 100+ year commitment to 
its members, our nation’s hospitals. The 
credibility attached to an endorsed product or 
service lends itself to heightened thought 
leadership status in your specific challenge area.

 VISIBILITY 
As your strategic Partner, AHA Solutions acts as an 
extension of your marketing team. We collaborate to 
identify a collaborative marketing approach and 
devise a cohesive, integrated, multichannel 
marketing program to promote your endorsed 
product or service. Our 30+ years of experience 
in positioning solutions to AHA members assures 
targeted communications to hospital decision 
makers in all organizational areas.

Through our proprietary education program, 
the Signature Learning Series™, we provide 
invaluable education. Signature Learning Series 
events showcase hospital success stories told 
from the perspective of the hospital and the 
Partner that impacted success. These events 
can take on many forms, including live convening 
meetings, informative roundtables, issue-driven 
webinars and other targeted events that share 
industry leading ideas and innovative solutions.

 
ACCESS 
AHA Solutions supports your marketing 
and sales teams as they inform, influence 
and engage with hospital decision-makers. 
We provide high-touch outreach for event 
recruitment and support your sales  team by 
helping to build your lead pipeline. We can also 
help with sales assists and lead generation 
based on web activity using marketing 
automation software.

• Webinars

• Live events - trade shows 
& regional round tables 

• Multi-partner 
events
• Website content

• eNewsletters

• AHA SmarkMarket

• Alignment to drivers of 
healthcare 

• Location Support:
Travel & Live Events

• Sales Assistance

• AHA Endorsement Seal

• Alignment with the 
AHA brand

• Credibility of the 
AHA Signature 
Due Diligence 
ProcessTM

 

VISIBILITY

Facilitated 
Introductions

• Sales assistance

• Networking events

• Lead generation / 
marketing automation

• Field Engagement 
Center 



We Award the AHA Endorsement

What Hospitals Say

 “The AHA Endorsement of NAVEX Global’s 
Policy & Procedure Manager really caught our 

eye and caused us to expand the list of vendors we 
were already considering to include NAVEX Global. You 
might say the Endorsement opened the door for 
NAVEX Global; the rest was up to them.”

DAVID BLAKE
Vice President, Corporate Compliance
Cedars-Sinai Medical Center
Los Angeles, CA

“The AHA Endorsement validates the caliber 
of EHR’s solutions and confirms that EHR’s 

solutions are a practical and powerful way to meet crucial 
hospital compliance and operational needs. EHR came  
in as a true partner—understood our needs and unique 
position in the market—and delivered the large return on 
investment they promised.”

STEPHEN RICKS
Seton Medical Center
Austin, TX

“We were thrilled when we found Halogen 
because eAppraisal™ Healthcare is endorsed by 

the AHA...we’re in good company with over 400 health 
care organizations using the technology.”

CELINE CRAIG
Human Resources Director
King’s Daughter’s Medical Center
Brook Haven, MS

What AHA Partners Say
“The AHA Endorsement helps to differentiate 
CyraCom in a crowded marketplace. Hospitals 

know and trust the AHA, and CyraCom’s affiliation with 
the exclusive ‘Seal’ – the AHA’s stamp of approval – 
has opened the door to many business opportunities. 
We believe that the AHA has been an essential partner 
in the significant growth we have achieved since 2009.”

JEREMY A. WOAN
Chairman and CEO
CyraCom

“The AHA Endorsement lets our prospects know 
we have been well researched and provide a 

stellar product that meets the specific needs of hospitals.”

YVON MARTEL
Vice President, Health care
Halogen Software

 “The AHA Endorsement significantly differentiates 
 us from our competitors – without a doubt, the 

endorsement provides important third-party credibility as 
we initiate discussions with providers. In addition, First 
American appreciates the on-going support we receive 
such as the Sales Assist from the AHA in the final stages 
of strategic new business transactions. The Endorsement 
is an example of our commitment to delivering tangible 
value to our health care customers.”

RICK BLOWERS
Sr. Vice President
First American

 CONTACT US 

MIKE ALBION
Vice President
Corporate Development
312.895.2548 | malbion@aha.org

RHOBY TIO
Manager
Corporate Development
312.895.2520 | rtio@aha.org

DAN GARVY
Analyst
Corporate Development
312.422.2176 | dgarvy@aha.org

About AHA Solutions
AHA Solutions, Inc. is a subsidiary of the American  
Hospital Association dedicated to serving member  
hospitals by helping them identify the optimal solutions to 
their most pressing market challenges. Through the AHA 
Endorsement, along with educational programs featuring 
peers and industry experts, AHA Solutions supports the 
decision-making process for hospitals looking for partners 
to help with clinical integration, information technology, 
talent management, cultural transformation, financial  
sustainability, the patient flow and other key challenges. 
The American Hospital Association (AHA) Endorsement Seal is the exclusive 
property of the AHA. AHA Solutions, Inc., a subsidiary of the AHA, is compensated 
for the use of the AHA marks and for its assistance in marketing endorsed products 
and services. By agreement, pricing of endorsed products and services may not be 
increased by the providers to reflect fees paid to the AHA.
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